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Introduction
Right at Home Realty Inc. Brokerage, through Realtor Nick Zarlenga, has been retained by the
Vendor to arrange for the exclusive listing and sale of 13 Brentwood Avenue, Toronto, Ontario,
Canada (“13 Brentwood”; the “Property”).
Please visit: www.13brentwoodave.com for access to all information, photos, videos, virtual
tours, and floor plans of this exclusive listing.
13 Brentwood is one of Toronto’s most luxurious residential properties. Surrounded by nature,
located in the Lansing-Westgate neighbourhood of Toronto, Canada, the Property is
distinguished as being the only home in Toronto designed and built by the head of Design and
Construction for Four Seasons Hotels and Resorts.
Built on a private cul-de-sac with wrap-around ravine and adorned in the finest of finishings, the
Property has a total of 5 bedrooms, 5 bathrooms, 4 parking spaces with additional parking
available, 2 kitchens, over 5,000 square feet of livable space, and is built on an irregular
measuring 49.21 feet of frontage x 174.93 feet of depth.
Designed and built with immaculate attention to detail, 13 Brentwood is a home for those who
enjoy the finer side of life.
The Vendor is flexible on closing.

All enquiries regarding the Property or any information contained in this Presentation should be
directed to:
Nick Zarlenga
Sales Representative
Direct cell: +1.416.887.1276
Email: npzarlenga@gmail.com
Right at Home Realty Inc. Brokerage

Offering Process
PRESENTATION CONTENTS
This Presentation is being made available to prospective purchasers to assist them in deciding
whether they wish to acquire the Property. This Presentation does not purport to be all-inclusive or
to contain all the information that a prospective purchaser may require in deciding whether or
not to purchase the Property. This Presentation is for information and discussion purposes only and
does not constitute an offer to sell or the solicitation of any offer to buy the Property. The
Presentation provides selective information relating to certain qualities of the physical, locational
and financial characteristics of the Property.
Neither the Vendor, Listing Agent, nor Right at Home Realty Inc. Brokerage, make any
representations, declarations or warranties, expressed or implied, as to the accuracy or
completeness of the information or statements contained herein or otherwise and such
information or statements should not be relied upon by prospective purchasers without
independent investigation and verification. The Vendor, Listing Agent, and Right at Home Realty
expressly disclaim any and all liability for any errors or omissions in the Presentation or any other
written or oral communication transmitted or made available to prospective purchasers.
Prospective purchasers should conduct their own independent investigation and verification of
the information provided herein, and should seek legal, accounting, tax, engineering or other
advice as necessary.

DATA ROOM
The term “Data Room” refers to the listing’s website: www.13brentwoodave.com on which all of
the information being made available about the listing may be obtained.
To assist bidders and facilitate the offering process, the Vendor has agreed to provide access to
detailed financial and other information via an electronic Data Room. All information typically
required to complete an informed purchase offer including price indication is available in the
Data Room; any reasonable requests for additional information, however, will also be considered.

PROCESS
Based on information contained in this Presentation, and other information contained in the Data
Room, or that may otherwise be made available by Right at Home Realty Inc. Brokerage upon
request, interested parties are invited to submit a proposal that addresses the requirements
outlined in ‘Offering Guidelines’ below. It is the intent of the Vendor to enter into a binding
Agreement of Purchase and Sale for the Property with the appropriate bidding entity or entities.
None of the initial proposals, regardless of their form and content will create any binding legal
obligations upon the Vendor or Right at Home Realty.
Neither the Vendor nor Right at Home Realty make any representation or warranty, or any
agreement whatsoever, that the Vendor will accept any agreement of purchase and sale, before
or after negotiations, which may be extensive; or, that the Vendor, or Right at Home Realty, shall
compensate any participant for any costs incurred in its participation in the process.
Proposals will be evaluated, among other criteria, on the consideration offered for the Property,
the prospective purchaser’s ability to complete the transaction and the proposed conditions of
closing.

Offering Process
OFFERING GUIDELINES
Proposals should outline the terms for the purchase of the Property and should include, at a
minimum, the following information:
1. The total purchase price being offered for the Property;
2. Any material terms or conditions required by the Purchaser;
3. A timeline indicating the time requested to complete closing;
4. Names of the ultimate beneficial owners of the Purchaser
5. A certified cheque, bank draft or electronic funds transfer for 5% of the total purchase price
being offered;
6. A completed Form 801 which has been made available in the Data Room; and
6. An address and fax number for the delivery of notices.

Proposals should be directed to:
By mail
c/o Right at Home Realty Inc. Brokerage
11 Capreol Crt
Toronto, Ontario, Canada
M5V 3Z6
Attention: Nick Zarlenga

By e-mail
npzarlenga@gmail.com
Attention: Nick Zarlenga

SALE CONDITIONS
The Property and any fixtures, chattels and equipment included with the Property are to be
purchased on an “as is, where is” basis and there is no warranty, expressed or implied, as to title,
description, condition, cost, size, quantity or quality thereof and without limiting the foregoing, any
and all conditions or warranties expressed or implied pursuant to the Sale of Goods Act of Ontario
will not apply and are to be waived by the Purchaser.

The Opportunity
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PROPERTY & INVESTMENT HIGHLIGHTS
OVERVIEW
Right at Home Realty Inc. Brokerage, through Realtor
Nick Zarlenga. has been retained by the Vendor to
market and sell 100% freehold ownership interest in 13
Brentwood Avenue, Toronto, Ontario, Canada (the
“Property”), as an Exclusive Listing.
The offered Property represents one of Toronto’s most
highly respected and desired homes, consisting of four
(4) large bedrooms + one (1) lower level bedroom, five
(5) bathrooms, including two (2) five (5) piece
bathrooms, a fully finished lower level with a complete
guest suite/apartment with separate walk out entrance,
panoramic ravine views, modern and ultra-chic custom
design and finishings, custom built furniture to
accentuate each space, and is privately located on the
wooded cul-de-sac of Brentwood Avenue, just north of
Sheppard Avenue, two minutes West of Yonge Street,
and two minutes East of Bathurst Street.

UNIQUE OFFERING – TORONTO’S ONLY HOUSE
DESIGNED AND BUILT BY THE HEAD OF FOUR SEASONS
HOTELS AND RESORTS DESIGN AND CONSTRUCTION
This offering presents the prospective purchaser with a
unique opportunity to purchase Toronto’s only house
designed and built by the head of Four Seasons Hotels
and Resorts (“Four Seasons”) Design and Construction.
The Vendor has designed and managed the
construction of over fifty (50) Four Seasons hotels across
Europe, the Middle East, and Africa. The Vendor has
been the only owner of the Property since it was
constructed, and it has been maintained in immaculate
condition. Construction quality is excellent, and the
Vendor personally managed the entire construction
process of the home, from excavation of the lot, to
furniture selection

.
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LOCATION, LOCATION, LOCATION
The Property is located within the community of
Lansing-Westgate, one of Toronto’s most desirable
residential enclaves in North York. Off-shoots of the
Don Valley ravine meander through the
community, creating a cottage-in-the-city feel to
many of the homes here. Residents enjoy
numerous area amenities within walking distance,
close to shopping malls and restaurants, hospitals,
places of worship, private tennis courts and parks,
TTC transit, highways, and other amenities providing
convenience and ease of daily living for residents
(see property map on next page). The Property is
well serviced by public transportation and is
strategically located for quick and easy access to
major regional and provincial highway systems,
such as Highway 401. The community of LansingWestgate is a private escape within a bustling city,
offering residents high quality living in picturesque
surroundings.

SCHOOL DISTRICTS
The Property is located in close proximity to over 12
highly rated public and private schools. The
Toronto District School Board (TDSB) has assigned
the Property to Cameron Public School for
elementary, Willowdale Middle School for
intermediate, and Northview Heights Secondary
School for high school, though these can be
changed if desired upon request via the Optional
Attendance Policy. In addition to TDSB options, the
Property is also in close proximity to a number of
private education institutions. These include The
Prestige School, Little Owl Private School, and a
number of Montessori schools.

The Opportunity
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COMMUNITY AMENITIES

The Property is a centered within an impressive list of amenities, including:

SCHOOLS:

TTC STATIONS:

Avondale Alternative Public School (10/10 rating), The Prestige School
(private), Cameron Public School, Earl Haig Secondary School (8.3/10
rating), Cardinal Carter Academy for the Arts (8.8/10 rating), Northview
Heights (7.3/10 rating) + many more
Gwendolen Park, Earl Bales Park, Burnett Park, Hinder Property, West Don
Parkland
Yonge and Sheppard Station; Sheppard West Station, Finch West Station

GROCERY STORES:

Metro, Loblaws, Whole Foods, Coppa’s Fresh Market

HIGHWAYS:

Highway 401, Allen Expressway

GOLF COURSES:

Don Valley Golf Course

ANIMAL HOSPITALS:

Willowdale Animal Hospital, Yonge Sheppard Animal Hospital

PARKS:

Property Profile
OVERVIEW
The Property is a 2006 new construction on a virgin plot of land at the end of a wooded cul-de-sac on
Brentwood Avenue, nestled within the heart of Lansing-Wetsgate. Considered one of the premiere
modern custom build residences in Toronto, the Property offers its future owners a rare and
unparalleled lifestyle opportunity.

Property Profile
Address
Lot Size and Dimensions
Total Gross Floor Area
Main + Upper Gross Floor Area
Year Built
Number of Bedrooms
Number of Washrooms
Number of Kitchens
Basement
Number of Parking Spaces
Short Form Legal Description
Property Taxes

PROPERTY SUMMARY
13 Brentwood Avenue, Toronto, Ontario, Canada
M2N 2L6
49.21 Feet of Frontage x 174.93 Feet of Depth
8,608 Square Feet Total Area
5,379 Square Feet
3,660 Square Feet
2006
5
5
2
Fully finished with separate apartment with kitchen and bathroom
4
PT LT 4 PL 2069 YORK PTS 2 & 3 66R19898; CITY OF TORONTO; S/T
ROW AT93063 ON PT 3 FOR PT LT 4 PL 2069 1 66R19898.
$10,644.75 (2019)

Property Profile
PROPERTY AMENITIES AND FINISHES
FLOORS
Brazilian Cumaru hardwood floors throughout 1st and 2nd
floors, with Tuscan Italian Limestone inlays
LAUNDRY CHUTE
Laundry chute on 2nd floor allows for laundry to be
quickly sent directly to the Property’s basement laundry
room
SKYLIGHT
Large 5 foot by 4 foot skylight allows for natural daylight
to illuminate the house from 20 feet above
ENTERTAINMENT SYSTEM
1st Floor entertainment system with ceiling speakers
CUSTOM INTERIOR DOORS
Custom closet and bedroom doors are built with solid
cherrywood bodies, and finished with polished steel
detailing and fixtures
CENTRAL AIR VACCUUM
Utilizing the Property’s central air system is the
Property’s central air vacuum, eliminating the need to
purchase vaccumms
ARCHITECTURALLY DESIGNED BACKYARD SHED
The backyard shed was custom designed and built in
tandem with the house. Featuring a sloped triangular
roof, support column and anodized aluminum siding, this
shed is large enough to store all of your backyard
essentials.
COMPLETELY FINISHED WALKOUT BASEMENT AND
MOVE-IN READY APARTMENT/NANNY-SUITE
The lower level of the Property features a completely
finished walkout basement with a move-in ready
apartment/nanny suite. The apartment includes a
bedroom, kitchen, living room and dining room, 3 piece
washroom, sound proofing, and lockable double door to
have the option of securing it from the house.

Property Profile
SITE AND PROPERTY DESCRIPTION
FLOOR PLANS, SURVEY, BUILDING INSPECTION REPORT
Detailed floor plans, property survey, and a full Building
Inspection Report, have been commissioned by the
Vendor. All documents are available for download and
review in the Data Room.
ZONING
The property is presently zoned Residential R4
FOUNDATION/STRUCTURE
Concrete block foundation with wood frame
superstructure
EXTERIOR WALLS
Wood frame with brick, stucco, limestone block and
anodized aluminum siding
ROOF
Butterfly sloped inverted roof with asphalt double
membrane. Pre-finished aluminum eaves troughs and
downspouts.
ATTIC INSULATION
15” Fibreglass attic insulation
WINDOWS
Commercial grade anodized aluminum triple glazed
ELECTRICAL
200 amp grounded cable copper conductors
HVAC
Natural gas-powered unit
SECURITY
Exterior & interior motion-sensor activated lights, video
cameras, and iron reinforced windows and exterior glass
doors
HEATING
Forced air gas heating

Market Characteristics
TORONTO:
CONTINENTAL GATEWAY AND
GLOBAL MARKET FORCE
Toronto is Canada’s largest metropolitan centre
at over six million people and is the most
significant economic region representing nearly
one fifth of the country’s real Gross Domestic
Product “(GDP”). As the third largest financial hub
in North America, Toronto is recognized as a
leading international centre for finance and
commerce, boasting four of the top ten strongest
banks in the world. Its economic diversity spans
many sectors, including manufacturing,
information technology, new media, high-tech,
pharmaceutical and biotechnology,
telecommunications, financial services, film and
television, tourism and business services. The
region’s economy is expected to gain momentum
with the Conference Board of Canada forecasting
GDP growth of 3.7% in 2017 and 2.5% in 2018,
well above the national averages.

POPULATION AND INCOME
Toronto is one of the most multicultural cities in
the world and its population is estimated at 3.1
million with over six million people within the
GTA. Approximately one-quarter of the Canadian
population resides within a 160 kilometre (100
mile) radius of Toronto. The GTA’s population is
projected to increase by approximately 1.4% to
1.9% annually in the next four years, reaching
just fewer than 6.7 million people by 2021.
Toronto’s average personal income per capita is
forecast at $47,110 for 2016.

9th
Toronto ranks 9th of 30 in JLL City
Momentum Index for Future
Proofing

5th
in Nestpick’s 2018 Millennial
Cities Ranking (2018)

11th
of 75 world finance centres in the
Global Financial Centres Index 24
(2018)

7th
most livable city in the world (tied
with Tokyo) by The Economist
(2018)

USEFUL WEBSITES
• City of Toronto:
https://www.toronto.ca/
• Tourism Toronto:
https://www.seetorontonow.com/

7th
Newsweek The 10 Best Hospitals
in the World (2019)

Market Characteristics
EMPLOYMENT
Toronto accounts for approximately onesixth of the national workforce. The City is
headquarters to more national and
international companies than any other
Canadian city, including six of Canada’s
leading insurance companies, five of the
larger Canadian pension plans, five of the
largest Canadian banks, fifty foreign bank
subsidiaries and branches and over
one hundred securities firms. In addition,
Toronto is home to seven of Fortune
Magazine’s Top 500 Global Companies.
These companies include: Royal Bank of
Canada, George Weston, Manulife
Financial, Bank of Nova Scotia, ONEX,
Toronto-Dominion Bank and Manulife
Financial. In recent years, more businesses
are choosing to locate in the downtown core
rather than suburban locations. This trend
has been driven largely by population
growth, an influx of highly skilled workers in

the downtown area and most importantly,
the ability and desire to jointly live and work
in the core.
To attract talented workers, companies now
have to choose locations that appeal to the
targeted employees. Despite higher real
estate costs for downtown locations,
workers demand to be in a central location
in order to enjoy shorter commute times,
more flexible employment options and a
greater level of amenities.
Overall, employment grew by 3.0% in 2016,
and is expected to increase by 3.7% in
2017. Unemployment is expected to fall
from 7.0% in 2016 to 6.9% in 2017. These
metrics show support for a strengthening
economy and a strong employment market
in the city of Toronto.

Market Characteristics
TRANSPORTATION
The Toronto Pearson International Airport (“YYZ” or the “Airport”) is located approximately 26
kilometres (16 miles) northwest of the Hotel. The Hotel’s proximity to the Gardiner Expressway
allows for access to and from the Airport in less than 30 minutes. The Airport supports Toronto
as a global gateway with non-stop/same plane service to over 180 cities worldwide, including
Abu Dhabi, Amsterdam, Brussels, Dubai, Frankfurt, Hamburg, Hong Kong, London, Mumbai,
Prague, Shanghai and Zurich, to name a few. This is Canada’s busiest airport handling 36.1
million passengers in 2013, an increase of 3.4% over the prior year. Underscoring the Airport’s
importance as a gateway to world markets is the 36% increase in international passenger
volume during the past decade.

YYZ Passenger Volume:

The Airport underwent a $4.4 billion infrastructure program from 2000 to 2008. This included a
number of extensive projects, the largest being the construction of the new 42-gate Terminal 1,
which included three piers totaling 52 gates for aircraft parking with two specially designed to
handle the large Airbus A380. Other projects included a multi-level public parking facility with
more than 12,600 spaces, the demolition and removal of the old Terminal 2, enhancement of
airport highway access and internal roadways, a wordclass central de-icing facility, as well as
the LINK line, an automated cable-line system on an elevated track for passenger transit
between terminals.
Given the continued rise in demand from passenger and cargo traffic, the Greater Toronto
Airport Authority (“GTAA”) continues to invest in the future of the Airport. In the coming years,
the GTAA has plans for an additional 22 gates at Terminal 1, as well as the construction of a
sixth runway, both projected to be operational by 2017. Further, construction for the new
express rail link connecting Union Station, across from the Hotel, to Toronto’s Pearson
International Airport is set for completion in 2015, and will shuttle passengers between
downtown and the Airport in approximately 25 minutes.
Additional air lift activity for Toronto’s downtown market is supported by the Billy Bishop Toronto
City Airport, which is located just off the downtown central waterfront, under three kilometres
from the Hotel, accessible via a short passenger ferry ride. The Hotel is the downtown shuttle
stop for access to the Billy Bishop City Centre Airport. Porter Airlines and Air Canada both
provide short haul commuter flights within Canada and to the US. The Toronto Port Authority is
currently building a public-private pedestrian tunnel to link the airport to the mainland, with
construction set to be complete in 2015.

Market Characteristics
TOURISM
Toronto is the leading tourism destination in Canada. In 2017, Toronto welcomed over 43.7
million visitors. Additionally, for the third year in a row Toronto saw an increase in overnight
visitors from the U.S. The City is the most-visited destination in Canada by international
travelers, with 15.5 million overnight visits (and a further 28 million same-day visits) in 2017.
These visits generated spending of $8.8 billion in the City.
In 2017, Tourism Toronto and its partners also booked 745 future meetings and conventions
that will bring 406,000 attendees to Toronto, Mississauga and Brampton and generate 593,000
future hotel room nights. Of these meetings booked, 15 are considered “major meetings” with
more than 1,100 attendees at multiple hotels. These meetings will be based at the Metro
Toronto Convention Centre, which has more than two million sq. ft. of exhibit, theatre and
meeting space in the downtown market. Other significant facilities include the 1.1 million sq. ft.
Direct Energy Centre, the one million sq. ft. Toronto Congress Centre and the 483,000 sq. ft.
International Centre in the Toronto airport market. Toronto hosted world leaders at the G20
Summit (June 2010), gaining international media exposure as the host city. Upcoming
significant events include World Pride (2014) and the Pan Am Games (2015).
The City has become world renowned for its Toronto International Film Festival (TIFF)
considered the premiere film festival in North America and globally. The festival screens over
300 films from more than 60 countries throughout Toronto’s vast network of theatres, including
Roy Thompson Hall and the TIFF Bell Lightbox.
Toronto is also recognized as Canada’s sports capital with major league baseball (Toronto Blue
Jays), hockey (Toronto Maple Leafs), basketball (Toronto Raptors), CFL football (Toronto
Argonauts) and major league soccer (Toronto FC). The City is the third largest live theatre city
globally next to New York and London and has numerous attractions including The Royal
Ontario Museum, Art Gallery of Ontario, Harbourfront Centre, Air Canada Centre, CN Tower,
Rogers Centre, Hockey Hall of Fame, Toronto Eaton Centre and the Ontario Science Centre.
Toronto’s tourism infrastructure has been enhanced with newer facilities constructed since 2006
including the Four Seasons Centre for the Performing Arts, BMO Field at Exhibition Place and
most recently Ripley’s Aquarium of Canada, a short walk southwest of the Hotel.

Disclaimer, Confidentiality &
Indemnification
DISCLAIMER
This Presentation is being delivered to a prospective Purchaser to assist in deciding whether they wish to make an Offer to
purchase the Property. This Presentation does not purport to be all inclusive or to contain all the information that a Purchaser may
require in deciding whether or not to submit an Offer. This Presentation is for information and discussion purposes only and does
not constitute an offer to sell or the solicitation of any offer to buy or invest. The Presentation provides selective information relating
to certain physical, locational and financial characteristics of the Property. The information on which this Presentation is based has
been obtained from various sources considered reliable. Neither the Vendor nor the Advisors make any representations,
declarations, warranties, promises or agreements, express or implied, with respect to or in any way connected with the Property,
including without limitation, the title, description, fitness, state, condition, environmental status nor the existence of any work orders
or deficiency notices affecting the Property. The information and any analyses in these materials reflect prevailing conditions and
our views as of this date, all of which are subject to change. The Property will be sold on an “as is, where is” basis. A Purchaser is
solely responsible for inspecting the Property and satisfying itself as to title to the Property it is offering to purchase. Further it is a
Purchaser’s responsibility to conduct its own independent investigation and verification of the information provided herein, and
should seek legal, accounting, tax and engineering advice as necessary. The Vendor will not provide any representations or
warranties with regard to title, merchantability, condition, description, fitness for purpose, quality, quantity or any other matter or
thing regarding the Property. To the extent projections and financial analyses are set forth herein, they may be based on estimated
financial performance prepared by or in consultation with a Purchaser and are intended only to suggest reasonable ranges of
results. If any information relating to the Property, in addition to the information provided in this Presentation, is provided at any time,
orally or otherwise, by the Vendor and/or the Advisors or anyone acting on their behalf, such information is provided as a
convenience only without representation or warranty as to its accuracy or completeness and such information should not be relied
upon by a Purchaser without independent investigation and verification. The Vendor and the Advisors expressly disclaim any and all
liability for any errors or omissions in the Presentation or any other written or oral communication transmitted or made available to a
Purchaser.

CONFIDENTIALITY
By accepting this Presentation, a Purchaser agrees to hold and treat this Presentation and its contents in the strictest confidence
and to be bound by its executed Confidentiality Agreement with the Vendor and the Advisors. A Purchaser will not, directly or
indirectly, disclose or communicate or permit anyone else to disclose or communicate this Presentation or any of its contents or any
part thereof to any person, firm or entity without the prior written consent of the Vendor and the Advisors. A Purchaser will not use or
permit this Presentation to be used in any manner detrimental to the interests of the Vendor and the Advisors or their affiliates or for
any other purpose than a proposed investment in the Property. A Purchaser further agrees to provide the Advisors with a list of
those persons to whom this Presentation or any information contained herein is provided. The terms and conditions in this Section
with respect to confidentiality and the disclaimer above will relate to all sections of the Presentation, as well as information
provided in the Data Room, as if stated independently therein. This Presentation is confidential and proprietary to the Vendor and
Advisors and shall not be copied, reproduced or distributed, in whole or in part, to other parties at any time without the prior written
consent of the Vendor and the Advisors. It is made available to a Purchaser for information purposes only and upon the express
understanding that a Purchaser will use it only for the purposes set forth herein. Upon request, a Purchaser will promptly return all
material received from the Vendor and the Advisors (including the Presentation without retaining any copies thereof). In furnishing
the Presentation, the Vendor and the Advisors undertake no obligations to provide a Purchaser with access to additional
information. The division of the Presentation into sections, paragraphs, sub-paragraphs and the insertion or use of titles and
headings are for convenience of reference only and shall not affect the construction or interpretation of this Presentation.

INDEMNIFICATION
In exchange for specific good and valuable consideration provided by the Vendor and the Advisors, including without limitation, the
delivery of this Presentation, the receipt and sufficiency of which is hereby acknowledged by a Purchaser, a Purchaser hereby
agrees to indemnify the Vendor and the Advisors, and their affiliates against any compensation, liability or expense (including
attorneys’ fees), arising from claims by any other party a Purchaser had dealings with (excluding the Advisors) in connection with
the sale, or in connection with a breach by a Purchaser of its obligations as described herein. In no event shall any Purchaser or any
of its agents or contractors contact any governmental authorities concerning the Property, or
make any physical inspection or testing of the Property, without the prior written consent of the Vendor or the Advisors.
By retaining this Presentation, a Purchaser acknowledges that it has read, understood and accepted the terms of this disclaimer.

NICK ZARLENGA
Sales Representative
+1.416.887.1276
npzarlenga@gmail.com

RIGHTA AT HOME REALTY INC. BROKERAGE
11 Capreol Crt | Toronto, Ontario, Canada | M5V 3Z6
+1.416.383.9525 | www.rightathomerealty.com
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